Hingham

Street Partners

Team profile
As a team, we leverage our disciplined approach, experience “We take the time to listen and
and tenure to help make a real impact on our clients’ lives. gain a deep understanding
of you, your family and your
We combine personalized wealth management for executives, business. We work closely with
business owners and families with institutional consulting for you to develop a plan that

corporations, nonprofits and family offices.

connects all aspects of your
financial world and delivers the

With the experience to help manage your complex financial type of service you would expect
needs and a commitment to engage each generation of your from a family office.”

family, we offer thoughtful advice dedicated to pursuing your
independence, and building upon your legacy.

About Hingham Street Partners*

In excess of $5 billion in assets under management

10 master’s degrees from institutions including Yale,
Boston College, Columbia, Boston University, Bentley
and Sacred Heart University

6 Senior Portfolio Managers®

10 CerTiFiED FINANCIAL PLANNER™ professionals

2 Chartered Financial Analysts®

1 Certified Investment Management Analysts®
4 Certified Exit Planning Advisors®

3 Chartered Retirement Planning Counselor®™
1 Chartered Retirement Plan Specialist®

1 Certified Portfolio Manager®

1 Financial Paraplanner Qualified Professional®
1 Retirement Income Certified Professional®

1 Accredited Domestic Partner Advisor

1 Certified Divorce Financial Analyst
Chartered Life Underwriter®

Chartered Special Needs Consultant®

CLU® and Chartered Life Underwriter® are registered service marks
of The American College of Financial Services.
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- Hingham Street Partners

— Barron’s Top 250 Private Wealth Team (2022 — 2024).
The Barron’s ratings are awarded annually in April based
on information from the prior year Q4.

— Forbes Best-In-State Wealth Management Team (2024).
The Forbes rating is compiled by SHOOK Research and
awarded annually in January, based on information from
a 12-month period ending March of the prior year.

Eligibility is based on quantitative factors and is not
necessarily related to the quality of the investment advice.

Team planning for your future

Hingham Street Partners has advisors across multiple
generations. With continuity plans in place, we are
structured differently to provide a generational approach.
Although we are a large team, we strive to give a personal
and small feel to our clients.

o= UBS



Corporate profile
Advice, access and trusted relationships

UBS is a leader in serving high net worth and ultra high net worth individuals and
families, business owners and corporate employees

UBS Financial Advisors:

— Focus on what's most important to you and your family

— Offer thoughtful advice, backed by the strength of UBS

— Deliver access to our leading global capabilities

— Provide timely investment insights from markets and economies
around the world

Together, we can build a financial plan driven solely by your goals and supported by
sophisticated tailored solutions.

World-class solutions

We harness our global resources to address clients’ sophisticated needs

Banking

— Mortgage planning

— Cash management

— Commercial financing

Planning

— Education planning

— Estate planning strategies
—Insurance and annuities

— Retirement planning — Savings
— Wealth planning — Securities-backed lending
— Credit cards

Investing

— Alternative investing

— Inclusive investing

— Institutional consulting
— Portfolio management
— Structured solutions

— Sustainable investing

Private Wealth Management
— Advanced tax planning strategies
— Family advisory & philanthropy

Workplace Wealth Solutions
— Financial wellness
— Retirement plan services
Giving — Equity plan services
— UBS Philanthropy
— UBS Optimus Foundation is a global

network of separately organized

and regulated tax-exempt charitable

organizations founded and managed

by UBS that engage in a broad range of

charitable and philanthropic activities

around the world.

Hingham Street Partners

UBS Financial Services Inc.
Boston South Shore Office

1099 Hingham Street, Third Floor
Rockland, MA 02370

Springfield Office
One Monarch Place, Suite 1400
Springfield, MA

Wellesley Office Park
55 William Street, Suite 300
Wellesley, MA 02481

Hartford Office
One State Street, Suite 1600
Hartford, CT 06103

Pennsylvania Office
101 West EIm Street, Suite 200
Conshohocken, PA 19428

781-982-3679
855-840-2167 fax

advisors.ubs.com/hinghamstreetpartners
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Industry recognition
UBS is consistently honored by peers for
excellence in serving clients

PWM/The Banker
Published by the Financial Times

Best

— Global Private Bank 2023

— Chief Investment Office in
Private Banking 2023

The PWM/The Banker Global

Private Banking Awards are based
on information from January to
December of the prior year. UBS paid
a license fee for use of the rating.
The awards apply to UBS Group

AG, which is the parent company

of UBS Financial Services Inc. and
relates to the strength and capability
of the global organization. It does
not relate to the quality of our
investment advice.

Euromoney

#1

—in Private Banking for High Net
Worth clients 2075 — 2022

—in ESG and Impact Investing
2015 - 2022

— in Family Office Services
2016 -2018
2020 -2022

The Euromoney Private Banking and
Wealth Management Surveys are
based on information from Q4 of
the prior year. UBS paid a license fee
for use of the rating. The awards
apply to UBS Group AG, which is
the parent company of UBS Financial
Services Inc. and relates to the
strength and capability of the global
organization. It does not relate to
the quality of our investment advice.


http://advisors.ubs.com/hinghamstreetpartners

* As of June 11, 2024.

The information contained in this material is not a solicitation to purchase or sell investments. Any information presented is general in nature and not intended to provide
individually tailored investment advice. The strategies and/or investments referenced may not be suitable for all investors as the appropriateness of a particular investment or
strategy will depend on an investor’s individual circumstances and objectives. Investing involves risks and there is always the potential of losing money when you invest.

Structured Products are unsecured obligations of an issuer with returns linked to the performance of an underlying instrument. Investing in a structured product involves
significant risks, such as the credit risk of the issuer, potential downside market risk and limited or no liquidity. Please see any relevant offering documents for a detailed
discussion of the applicable risks, terms and tax information prior to investing in a structured product. UBS Financial Services Inc. does not guarantee in any way the financial
condition of any structured product issuer or the accuracy of any financial information provided by such issuer.

Investors should be aware that alternative investments are speculative, subject to substantial risks (including the risks associated with limited liquidity, the use of leverage,

short sales and concentrated investments), may involve complex tax structures, strategies and may not be appropriate for all investors. Alternative investments may not be
required to provide periodic pricing or valuation information to investors, there may be delays in distributing tax information to investors, they are not subject to the same
regulatory requirements and protections as mutual funds, and they may be subject to high fees and expenses, which will reduce profits and returns. Alternative investments are
not deposits or obligations of, or guaranteed or endorsed by, any bank or other insured depository institution, and are not federally insured by the Federal Deposit Insurance
Corporation, the Federal Reserve Board or any other governmental agency. They should not constitute an entire investment program. Alternative investment strategies are
investment vehicles that are formed by professional money managers to afford them greater flexibility to manage money in any market environment. These strategies typically
have flexibility regarding the types of securities in which they can invest (e.qg., derivatives such as swaps, options and futures contracts), the types of positions they can take
(e.g., long and short positions) and the amount of leverage they are permitted to employ. A professional money manager can use these and other techniques to modify market
exposure and create portfolio characteristics that may be desirable for certain clients (e.g., reduced correlation to financial markets, potential lower volatility, and performance
in "down"” markets). This flexibility can add value when used skillfully. This flexibility can, however, add additional elements of risk and complexity, especially because alternative
investments are often long-term, illiquid investments that are not easily valued. Note that due to the nature of alternative investments, the risk and return assumptions used in
this analysis may tend to overstate potential benefits but not fully reflect potential risks with respect to those investments.

Sustainable investing strategies aim to consider and in some instances integrate the analysis of environmental, social and governance (ESG) factors into the investment process
and portfolio. Strategies across geographies and styles approach ESG analysis and incorporate the findings in a variety of ways. Incorporating ESG factors or Sustainable
Investing considerations may inhibit the portfolio manager’s ability to participate in certain investment opportunities that otherwise would be consistent with its investment
objective and other principal investment strategies. The returns on a portfolio consisting primarily of ESG or sustainable investments may be lower or higher than a portfolio
where such factors are not considered by the portfolio manager. Because sustainability criteria can exclude some investments, investors may not be able to take advantage

of the same opportunities or market trends as investors that do not use such criteria. Companies may not necessarily meet high performance standards on all aspects of ESG

or sustainable investing issues; there is also no guarantee that any company will meet expectations in connection with corporate responsibility, sustainability, and/or impact
performance. Insurance products including annuities are made available by UBS Financial Services Insurance Agency Inc. or other insurance licensed subsidiaries of UBS Financial
Services Inc. through third-party unaffiliated insurance companies.

Credit Lines including credit cards are securities backed loans provided by UBS Bank USA, an affiliate of UBS Financial Services Inc. (UBS-FS). All credit lines are subject to credit
approval. You are personally responsible for repaying the Credit Line.

All residential mortgage products are only offered by UBS Bank USA, Member FDIC, NMLS No. 947868. NMLS Consumer Access available at nmlsconsumeraccess.org.
All loans are subject to underwriting, credit and property approval. Please note that not all mortgage products are available in all states, or for all loan amounts. Other restrictions
and limitations may apply. UBS Bank USA currently offers residential mortgage loans within the 50 states of the United States of America and the District of Columbia.

UBS Financial Services Inc. and its employees (including Financial Advisors) do not take mortgage loan applications, do not offer mortgage loans and do not
negotiate terms of mortgage loans.

UBS Financial Services Inc., 1200 Harbor Boulevard., Weehawken, NJ 07086. Tel. no. 201-352-4054. NMLS No. 6737. Georgia Residential Mortgage Broker Registrant No.
18092. Massachusetts Mortgage Broker Lic. No. MB6737. New York Mortgage Broker Registration No. RMB 208541.

Borrowing using securities as collateral involves special risks, is not suitable for everyone and may not be appropriate for client needs. All loans are subject to
credit approval, margin requirements, and margin call and other risks; credit lines may be subject to breakage fees. For a full discussion of the risks associated with borrowing
using securities as collateral, clients should review the Loan Disclosure Statement included in their application package/account opening package. UBS Financial Services Inc.
(UBS-FS) and its Financial Advisors have a financial incentive to recommend the use of securities backed loans, rather than the sale of securities to meet cash
needs because we receive compensation related to the loan as well as the investments used to secure the loan. We benefit if your client draw down on their loan
to meet liquidity needs rather than sell securities or other investments, and have a financial incentive to recommend products or manage an account in order to maximize the
amount of the loan. UBS-FS and its Financial Advisors and employees offer banking and lending products to clients through our affiliates and third-party banks in our capacity
as a broker-dealer and not as an investment adviser.

UBS Bank USA, UBS-FS, their employees and affiliates do not provide legal or tax advice. Clients should contact their personal tax and/or legal advisors regarding their particular
situations, including the legal and tax implications of borrowing using securities as collateral for a loan.

EQUAL HOUSING
UBS Bank US—Equal Opportunity Lender. Equal Housing Lender. LENDER

© UBS 2024. UBS Financial Services Inc. and UBS Bank USA are subsidiaries of UBS Group AG. UBS Financial Services Inc. is a member of SIPC. Member FINRA. UBS Bank USA,
Member FDIC, NMLS no. 947868.

Neither UBS Financial Services Inc. nor its employees (including its Financial Advisors) provide tax or legal advice. You should consult with your legal counsel and/or your
accountant or tax professional regarding the legal or tax implications of a particular suggestion, strategy or investment, including any estate planning strategies, before you
invest or implement.

For more information on third-party rating methodologies, please visit ubs.com/us/en/designation-disclosures. Certified Financial Planner Board of Standards, Inc. (CFP
Board) owns the CFP® certification mark, the Cermiriep FinanciaL PLanner™ certification mark, and the CFP® certification mark (with plaque design) logo in the United States, which
it authorizes use of by individuals who successfully complete CFP Board's initial and ongoing certification requirements. CIMA® is a registered certification mark of Investment
Management Consultants Association Inc. doing business as Investments & Wealth Institute® in the United States of America and worldwide. For designation disclosures, visit
ubs.com/us/en/designation-disclosures. As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its
capacity as an SEC-registered investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services
are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that you understand the ways in which we
conduct business, and that you carefully read the agreements and disclosures that we provide to you about the products or services we offer. For more information, please
review the client relationship summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy. In providing financial planning services, we
may act as a broker-dealer or investment adviser, depending on whether we charge a fee for the service. The nature and scope of the services are detailed in the documents
and reports provided to you as part of the service. Financial planning does not alter or modify in any way a client’s existing account(s) or the terms and conditions of any
account agreements they may have with UBS. For more information speak with a Financial Advisor.

Private Wealth Management is a division within UBS Financial Services Inc., which is a subsidiary of UBS Group AG. © UBS 2024. All rights reserved. The key symbol and
UBS are among the registered and unregistered trademarks of UBS. UBS Financial Services Inc. is a subsidiary of UBS Group AG. Member FINRA/SIPC. ED_06182024-1  Exp.: 11/30/2025
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